





Proof that
anything
IS possible

By Robert Schwarzli

After reading Adam Arellano’s story in VIPER
Magazine (Fall, 2007), | wanted to agree with
what Adam said about following your dreams.
Although the means of how | purchased my
Viper are different than Adam’s, | hope that my
story will inspire others to believe in their
dreams, take the necessary steps to achieve
them—and always dream big.

My story starts at the age of seven when |
attended the Mopar® Nationals in Columbus,
Ohio, with my father. There | came face to face
with my first Vipers. My dad gave me a 1:18
scale model of one for my Christmas gift that
year. The seed was officially planted although, |
did not know it!

By the time I was 13, | told my parents that |
wanted a car, but it had to be a Mopar. At the
time, | felt that | would need a muscle carin
need of restoration as this was all | would be
able to afford.

Having supportive parents that wanted to
teach me the value of working for what | want,
they helped me open a bank account that was
specifically for my “Car Fund.” | started working
in the summers at a local factory, mowing lawns
and holding a part-time job throughout the year.

During the summer of 2006, | came across the
book The Viper Buyer’s Guide by Maurice Liang.
After studying the book, | started looking at the
VCA Web site’s classified ads and realized that,
with a bit more hard work, | would be able to
afford an older Viper.

In September 2006, as | was attending a
trade show in Las Vegas, it turned out to be the
same dates as VOI.9! After watching hundreds of
Vipers take over Vegas for the week, any further
doubts disappeared!

By April 2007, | was finally in a position to
actually achieve my dream! After MANY calls and
e-mails, | had narrowed it down to two cars—a
2001 GTS and a 2002 ACR. After a few sleepless
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nights, | finally decided | was not able to afford
the ACR. At this time my parents came to me and
offered to loan me the extra money that |
needed. They felt | should go with the ACR as
that was the one | had my heart truly set on.

After going to see the ACR in Michigan, | knew
this was the car for me! So one month before my
22nd birthday, | finally achieved my dream! |
ended up with a yellow with black stripe 2002
ACR. The best part was the car had 1,900 miles
on itand it had only been driven in the
Woodward Dream Cruise a few times.

| feel that this car is testimony to the fact that
you can achieve anything if you put your mind to
itt When you dream, always dream big, reach for
the stars and never loose faith in your dream!
Although sometimes your dreams seem too big
to achieve, never lose faith in them. Just focus on

your goal, and do not let anything sway you from
it! For me, | chose a Viper as it was a dream that |
have had since | was a small child. | am honored
to be a Viper owner and to be a member of a
prestigious group like the VCA.

In closing, | would like to say thanks to all
those in the VCA that took the time to answer all
of my questions regarding Vipers, doing
background checks on potential purchases, and
advising additional things to look for when
purchasing. Thanks to Maurice Liang for his
wonderful book and also for helping me get a
poster of my dream car! It really helped keep my
mind focused on my goal. | would also like to
thank my family, especially my parents for their
help, for without their encouragement, | would
not have my ACR Viper today. (&7




For Dodge Viper sales and service,
check out these great Dodge dealers.
Go ahead, show ’em your fangs.

Mention you saw them in VIPER Magazine ...
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To see your dealership listed here, contact VIPER Magazine at 1-800-998-1110

Woodhouse Chrysler, Dodge, Jeep,

Your high-performance Dodge Viper sales
and service dealer.

South Highway 30, Blair, NE 68008
800-889-1893 ¢ www.woodhouse.com

“World’s largest SRT® dealer”

Orlando Dodge, Chrysler, Jeep,

Your Five Star Dealer for all your Viper Sales,
Parts, and Service since 1976.

4101 W. Colonial Drive, Orlando FL 32808
800-342-1120 * www.orlandododge.com

Buhler Dodge

The East Coast’s Largest Viper dealer.

Highway 36, Eatontown, N) 07724
732-544-5515 « www.BuhlerViper.com

Roanoke Motor Co. Inc.

The best selection of new Vipers and the best
Viper service in the Midwest.

1313 W. Front Street, Roanoke, IL 61561
309-923-7823 ¢ www.romocoinc.com
#1 Viper Sales in USA - 1992 — 2008

Ringgold Chrysler, Dodge, Jeep,

The Tri-states #1 no pressure dealer. If we don't
have the vehicle you want, we'll find it.

7154 Nashville Street, Ringgold GA, 30736
(706) 935-2328 * www.ringgoldmotors.com

Port Lavaca Dodge Chrysler Jeep,

Now taking orders - 2008 Viper 600HP

- Give us a call or e-mail -
900 State Hwy 35 S e Port Lavaca, TX 77979
866-779-2332 e Viper@ptlavaca.com
Viper Racing League, Presenting Sponsor




forged 3-piece custom alloy wheels

SRT Coupe shown with 898R: 19”x10"F,
20"x13"R in Polished finish and Pirelli
P-Zero tires. Background wheel is 590R.
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have been elevating the performance of street and track driven
Vipers for decades. Each HRE design is precision engineered to minimize rotating mass and fit the
most extreme aftermarket brake and suspension upgrades. 590R, 890R and Competition Series
samples shown. Call or visit us online for the complete HRE selection for Vipers.

nce Wheels. All rights

©2007 HRE Performar

wWwWw.hrewheels.com/Vipernr




BY KIPP OWEN, DIRECTOR OF STREET AND RACING TECHNOLOGY

MORE THAN HORSEPOWER

Often in this space I’m touting the
awesome horsepower that we build into all
of our SRT” products—especially, our
beloved Viper. After all, hitting those
milestones of 400, 500 or 600 horsepower
with each new version of the Viper is exactly
what most people respond to. And, to be
honest, we love being able to produce
those numbers.

But, as any true performance enthusiast
will tell you, all the horsepower in the
world won’t do you any good if you can’t
get the power from the engine to the tires.
And when you work in such rarified
horsepower levels as we do with the Viper,
we have to work twice as hard to provide a
transmission that can handle the V10
torque and stand up to the pounding that
the caris bound to take, either on the
street or at the track.

Just as important to us as the extra 90
horses provided by the 8.4 liter engine,
was our goal to improve shift performance
for the 2008 model. That’s why we made
the major shift (pun intended) to a
significantly modified transmission and
clutch assembly working with our partners
at Tremec and Sachs.

The new Tremec TR6060 six-speed
manual transmission for the 2008 Dodge
Viper provides owners with greatly improved
feel and responsiveness. If you’ve spoken
with anyone who has had the opportunity to
drive one of the new Vipers, they will tell you

that the gearbox is light-years ahead of
where we used to be. There are a number of
reasons why, but here are a few highlights
that make the Tremec TR6060 a substantial
improvement over previous Viper
transmissions.

e Wider gears and bigger bearings for

increased torque-handling capability

e Strengthened case and front cover for

improved structural stiffness

e New synchronizers and shift system

for improved shifting and reduced
shift efforts

® 20% shorter shift throws compared

to the T56

The addition of wider gears is made
possible through the use of the all new shift
system, which reduces synchronizer travel
and creates extra space. All gears are 10%
wider as a result. The new triple cone 1-2
and double cone 4-6 synchronizers provide
the reduced shift efforts and improved shift
feel, and are standard on all versions of the
TR6060. The transmission also uses Mopare
ATF+4° lubricant.

The new Sachs dual disk clutch has
increased torque capacity, reduced spinning
inertia, and reduced clutch pedal efforts
compared to the old Viper single disk clutch.
The clutch hydraulic system uses a revised
slave cylinder mated to the clutch master
cylinder and adjustable pedals, so the driver
can achieve maximum performance and
comfort. The entire driveline set-up has
evolved to a design that virtually requires no
maintenance in all but the most severe
driving conditions. There’s a lot more to tell,
but VM will go into greater detail on the new
transmission in the next issue.

As you know, there are even more
mechanical upgrades in the 2008 Viper
dedicated to refinements in handling and
comfort such as the new limited slip GKN
ViscolLok rear differential and the new
Michelin Pilot Sport PS2 tires. The new diff
provides a much improved response to
cross-car traction transients while the new
tires provide better grip and the added
benefit of an improved ride. Don’t get me

wrong—we weren’t out to turn the Viper into
just another luxury sports car. We’re committed
to providing maximum power—but there’s no
reason why we can’t provide a little more
comfortable ride at the same time.

Taking It To the Track

There’s been some good news for Dodge
Vipers on the track worldwide in recent
weeks. A Viper Comp Coupe was the overall
winner in the Brazilian GT3 Championship in
early May, while closer to home, we’ve been
a dominant force in SCCA. Cindi Lux, from
Mopar sponsored NayKid Racing, is now
running a Competition Coupe in the SPEED
World Challenge GT series and, assisted by
some of our engineers here at SRT, has been
posting great times in practice and has been
impressive during the races. Cindi most
recently finished 5th at Salt Lake City, while
Tommy Archer took home the winner’s
trophy for Woodhouse.

Of course, if you come to the Viper
Owners Invitational this year in Detroit,
you’ll have an opportunity to see them run
during the Belle Isle Grand Prix over Labor
Day weekend. It would be fantastic to have
hundreds of Viper fans in the stands
cheering them on to victory.

On a final note, you may have seen the
new Chrysler LLC marketing theme—*“If you
can dream it, we can build it.” Like much of
the current Dodge strategy, | believe this
tagline can also be traced directly back to
our success with the Viper. After all, what is
the Viper if not a dream car? Your continued
support of the Viper program has proven
that when customers purchase these dream
cars and join great clubs like the VCA to
further promote them, companies do pay
attention. Now, other future Dodge owners
will have the opportunity to see their
dreams come true—and for that they can
thank the Viper Nation.
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= Mobil 1 is the original equipment factory fill and recommended choice of many of the world’s most
o prestigious carmakers. Why? Because it’s a leader in anti-wear technology, proven time and again on
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